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Whether you are selling a house, closing a business deal, settling a divorce, arbitrating a labor dispute, or
trying to hammer out an international treaty, Howard Raiffa's new book will measurably improve your
negotiating skills.

Although it is a sophisticated self-help book--directed to the lawyer, labor arbitrator, business executive,
college dean, diplomat--it is not cynical or Machiavellian: Raiffa emphasizes problems and situations where,
with the kinds of skills he aims to develop, disputants can achieve results that are beneficial to all parties
concerned. Indeed, he argues that the popular "zero-sum" way of thinking, according to which one side must
lose if the other wins, often makes both sides worse off than they would be when bargaining for joint mutual
gains.

Using a vast array of specific cases and clear, helpful diagrams, Raiffa not only elucidates the step-by-step
processes of negotiation but also translates this deeper understanding into practical guidelines for negotiators
and "intervenors." He examines the mechanics of negotiation in imaginative fashion, drawing on his
extensive background in game theory and decision analysis, on his quarter-century of teaching nonspecialists
in schools of business and public policy, on his personal experiences as director of an international institute
dealing with East/West problems, and on the results of simulated negotiation exercises with hundreds of
participants.

There are popular books on the art of winning and scholarly books on the science of negotiation, but this is
the first book to bridge the two currents. Shrewd, accessible, and engagingly written, it shows how a little
analysis sprinkled with a touch of art can work to the advantage of any negotiator.
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From reader reviews:

Derrick Tompkins:

Information is provisions for those to get better life, information nowadays can get by anyone with
everywhere. The information can be a know-how or any news even a huge concern. What people must be
consider if those information which is from the former life are difficult to be find than now's taking seriously
which one is acceptable to believe or which one the actual resource are convinced. If you receive the
unstable resource then you get it as your main information there will be huge disadvantage for you. All those
possibilities will not happen within you if you take The Art and Science of Negotiation as your daily
resource information.

Robin Harvey:

The particular book The Art and Science of Negotiation will bring you to definitely the new experience of
reading a new book. The author style to clarify the idea is very unique. When you try to find new book to
learn, this book very acceptable to you. The book The Art and Science of Negotiation is much recommended
to you you just read. You can also get the e-book from official web site, so you can more readily to read the
book.

Russell Diamond:

The book with title The Art and Science of Negotiation includes a lot of information that you can discover it.
You can get a lot of gain after read this book. This specific book exist new information the information that
exist in this book represented the condition of the world at this point. That is important to yo7u to understand
how the improvement of the world. This kind of book will bring you inside new era of the syndication. You
can read the e-book in your smart phone, so you can read this anywhere you want.

Charles Gray:

A lot of reserve has printed but it is different. You can get it by world wide web on social media. You can
choose the most effective book for you, science, comic, novel, or whatever simply by searching from it. It is
called of book The Art and Science of Negotiation. Contain your knowledge by it. Without leaving the
printed book, it could possibly add your knowledge and make you actually happier to read. It is most crucial
that, you must aware about guide. It can bring you from one spot to other place.
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